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on your NEW LISTING on
<address >
Great catch
<agent name>!!

Do your sellers ever feel underwater with all that needs to be done when they get ready to list their house?  My recommendation is to get your fishes in a row and put a timeline together and email or mail it out right after your listing presentation.  Here is a sample:
 
NEW LISTING TIMELINE:
· For Sale sign will be in your yard on ___________
· Lock box or key safe installed on ___________
· LIVE on the MLS on ___________
· “Coming Soon” campaign starts tomorrow. 
· Need all the changes, fixing, painting and clean up done by ___________
· First open house will be on ___________ at _____pm
· Photographer is available on ___________, ___________ and ___________.  What date is best for you?
· Social Media and Ad launch is on ___________
· [bookmark: _GoBack]Drone video will be shot on ___________
· ETC.
 
Sellers are a great lead gen source for you. The more they feel involved and comfortable in the process, the less they feel like they are drowning. A happy seller is a happy referral!  Thank you for the opportunity to help these clients swim through a seamless transaction. Can’t wait to see you in escrow and splash you with amazing service!!!
 





<"Insert your motto here”>

Your Name
Your Company
Your Phone Number
Your Email Address
Your Website

<Insert company logo>
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