Thanks a  l a t t e’ for the NEW order on, <address, agent name>!!!

You just made my day so much s w e e t e r! Words cannot e s p r e s s o
how much your support means to me!

Take a quick c o f f e e   b r e a k this week or next to f i l t e r through all the
H O T LEADS that came in from this sale.
Have you b e a n doing your follow up work? The magic is in the follow up. Did you know….
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This is great info!! Do you have a d r i p campaign in place? I can f i l l  u p your c u p with some t a s t y ideas if you don’t. Please let me know if you or your clients have any questions throughout the transaction. My team and I are on it. Thank you again for your business.
C H E E R S!

<Insert your motto>


Your Name
Your Company
Your Phone Number
[bookmark: _GoBack]Your Email Address
Your Website

<Insert company logo>
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SALES STATISTICS

48Y% OF SALES PEOPLE NEVER FOLLOW UP WITH A PROSPECT
25% OF SALES PEOPLE MAKE A SECOND CONTACT AND STOP
12% OF SALES PEOPLE ONLY MAKE THREE CONTACTS AND STOP
ONLY 10% OF SALES PEOPLE MAKE HORE THAN THREE CONTACTS
2% OF SALES ARE HADE ON THE FIKST CONTACT

3% OF SALES ARE HADE ON THE SECOND CONTACT

5% OF SALES ARE HADE ON THE THIRD CONTACT

10% OF SALES ARE MADE ON THE FORTH CONTACT

80% OF SALES ARE MADE ON THE FIFTH TO TWELFTH CONTACT




