Hellllooooo <Lender name>,

My Hat is off to you… FOR CLOSING ESCROW on the <insert borrower’s last name> file!!!! WOO HOO! Way to end the 1st quarter strong!!! So I believe “Luck is on your side” when you promote this closed refi. Here are some great ideas…

H ave me pull a list of nearby homeowners so you can mail to them.
A dd this client to your past client database and mail to them monthly.
T ime to make some cold calls to the nearby homeowners and share the good news with them.
S end nearby homeowners JUST REFINANCED LETTERS with the best details about the refi.

OFF

T ake a moment to go through all of your leads and follow up.
O ffer a referral fee inside your thank you card (just a thought) and send a closing gift.


Y ou should ask your borrower if they know of anyone else who wants to refinance their home.
Of course
U should post this closed refi on FACEBOOK and Instagram (don’t mention any names).

[bookmark: _GoBack]And my HAT IS OFF to you for choosing me and <insert your company here> as your title choice. NO one will work harder or has a greater passion to give you the best service the title industry has to offer than US! THANK YOU SO MUCH!

<Insert your motto>

Your name
Your company
Your Phone Number
Your Email Address
Your website


<insert Company logo>

