
#2 Project Book 
Elite Club #12 August 2016
Scripts: Only change scripts when all of the 5 rows are filled with dates on your excel sheets, don’t rush the rotation!
BELLY TO BELLY Instigation: You are just requesting a sit down for 3-4 minutes on this topic.
Rebogateway
Are you looking for more listings? Do you find that you don’t have the time to farm? What if I told you you could farm to people who are absolutely in a position to sell real estate? SHOW them the flyer! See attached.


Facebook Private message: Send it via private message NOT on their wall!
 Hello insert name here, 

I was thinking about various ways to remind your past clients and warm leads of why they should think of you when it comes to real estate. I would suggest you take a picture of your family, whatever that is (kids, spouses, partners, pets, etc.)   and say something like this: “These are the reasons I work hard in the evenings and weekends!”  People like to support people they know and you will gain interest from them seeing the personal side of you! Thank you for choosing <insert your company here>  and me as your trusted partner in this game we call real estate. You are the reason I do what I do! - your name here




Phone Call: Remember DO NOT set up a meeting, tell them everything over the phone.

YOU: Hi <Agent name>, how is it going? Did I catch you with a minute? 
Realtor: YES
YOU: How’s prospecting coming along for you this month? 
REALTOR: Kind of slow or OK
YOU: I always say SUMMER IS THE BEST time to sell real estate! We have a NEW tool to help you prospect. It’s called ProspectNow it uses a big data and predictive analytics to identify likely sellers, buyers, tenants and borrowers and uses integrated marketing tools and a built-in CRM to shorten the sales cycle for real estate professionals. Basically, it utilizes your time for maximum results!! Are you interested in learning more about this tool that <insert your company> has to offer?
Realtor: Yes I am
YOU: Very good,  I can send you a quick video and flyer explaining it in better detail, so you can check it out and sign up 
Text message campaign: 
(Search for it on Google, then clink “images”)
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Email: The Psychology behind Buying and Selling a House. (This is good for lenders too)
Hello (agent name),
Insert your 1-2 personal lines here.
Hope you are truly enjoying your Summer! In case you have some down time this week I found this really cool article called The Psychology behind Buying and Selling a House.  Click here to check it out http://www.wsj.com/articles/the-psychology-of-buying-and-selling-a-house-1465783741 
Leads are the bread and butter of your business! Please ask me about how to stay on top of all your leads through my 30-60-90 day Follow up program!

Thank you for your business! I appreciate you!
Your info here.
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