#8 Office Meeting Agenda
Elite Club #12 August 2016

Use this sheet at an office meeting or before you teach a class.

1. Title talk: Property Profiles or Property information. If you meet a new potential seller and you need property information. These are the various ways we can get you this info (include if there is a cost).
· Include if you have an app with access, hard copy, booklets, etc. Tell the audience the benefit of the property info you have and what it can do for them. All areas are different. 

1. Tip on one of our tools: Check out HAPPY GRASSHOPPER> (see attached) It’s a “email messaging” program that will help keep in touch with your sphere of influence without being ‘salesy’. Just upload your contacts, and pick a professionally written message once every 3 weeks. You’ll get replies with every send…. Guaranteed! Happy grasshopper does the writing for you! So easy for a small coat per month!

1. Marketing tip: Comps are always a safe mailing that people will read. All neighbors are curious as to where prices are at in their neighborhood. Its also a great conversion piece when you are out door knocking. (See attached)
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1. Reminder: Check out these sales statistics: It’s incredible how much business our real estate industry for-go’s based on NOT following up with leads.  Check this out. READ IT FAST TO THEM (See attached)

1. Gratitude: You are the heart of my business, I feel grateful every day to be a part of such a fantastic real estate community. Thank you for your past, present and future title business. YOU ARE APPRECIATE by me and my team!
1. Quote of the day: “Move out of your comfort zone. You can only grow if you are willing to feel awkward and uncomfortable when you try something new. “



